
Booth Size Chamber Member Non-Member

Single: 10' x 10' $325.00 $395.00

Double" 20' x 10' $450.00 $525.00

SUNDAY
February 22, 2026

Jacksonville Commons Recreation Center
100 Recreation Lane, Jacksonville, NC 28546

VENDOR INFORMATION

Bring hundreds of brides and grooms to your business!

BOOTH INVESTMENT

Booths include:
Space: 10' wide x 10' deep or 20' wide x 10' deep
8' white curtains in the back with 3' white curtains
on the common sides
1 8' table (topped and skirted in white) with 2 chairs
Single electrical outlet. Vendor is required to
provide a surge protector

PRICING INFORMATION

MARKETING OPPORTUNITIES
Social Media Spotlights
Website listing with a link back to your
website
Shout-outs through our Chamber E-
Connection
Listed on event map

EVENT HIGHLIGHTS
Attendee swag bag
Interactive Fashion Show
Door prizes
Ultimate Wedding Giveaway

Get Ready

And Go!

Questions or Information:
910-347-3141 x224 or specialevents@jacksonvilleonline.org

Secure your reservation prior to
February 13, 2026

to be included in the event map!



VENDOR INFORMATION
VENDOR INFORMATION:

Business: ________________________________________

Address: ________________________________________

City: ___________________________________________

State: ________    Zip: ______________________________

Contact: ________________________________________

Phone: _________________________________________

Email: __________________________________________

Website: ________________________________________

Company Name for Marketing Purposes:

_______________________________________________

Products/Services You Offer: _________________________

_____________________________________________

Will you donate a door prize:  [      ] Yes       [      ] No

Will you donate items for the swag bags:  [      ] Yes   [     ] No

(100 bags) 

Will you need a table?  [      ] Yes     [      ] No

Will you need a table linen?  [      ] Yes      [      ] No

Would you like to attend Heritage Points Bridal Tea Party
Saturday, February 21st from 1pm-3pm for no additional cost
(vendor + one)                             [       ] Yes        [       ] No

VENDOR INVESTMENT:

______ $325.00 Single Booth Chamber Member

______ $450.00 Double Booth Chamber Member

______ $395.00 Single Booth Non-Member

______ $525.00 Double Booth Non-Member

______ $5.00 Additional Booth Attendees

$_________________ TOTAL INVESTMENT

PAYMENT INFORMATION:

______ Check

______ Cash (please stop buy the Commerce Center to pay)

______ Credit Card

Credit Card # _____________________________________

Name on Card ____________________________________

Exp. Date: __________________    Security Code: _________

Please note: Each registration comes with 3 admission tickets for your
booth attendees. You will need to purchase a ticket for each additional
booth attendee.

Please return completed application to:
Jacksonville-Onslow Chamber of Commerce

1099 Gum Branch Road, Jacksonville, NC 28540

or apply online at www.engagnedonslownc.org

ACCEPTANCE (Completion Required)
By signing the contract, I acknowledge I have read and understand the Terms & Conditions in the Vendor Packet.

Signature: _______________________________________

Date: ___________________________________________

Cancellation Policy: A 50% refund will be issued until February 1, 2026 after which, registration fees are non-refundable.



TERMS & CONDITIONS
1. A deposit is required to reserve a booth space. Registration payments
are accepted by credit cards, cash or check and should be made payable
to Jacksonville∙Onslow Chamber of Commerce. Balances are due at time of
application noted on the vendor registration form. A 50% refund will be
issued for cancellations until February 1, 2026, after which, registration
fees are non-refundable. Vendors with an unpaid balance at show-time
will be charged a late fee of $50. SHOW BALANCES ARE DUE
REGARDLESS OF THE APPEARANCE OR NONAPPEARANCE OF THE
VENDOR. BALANCES NOT PAID IN FULL 30 DAYS BEFORE THE SHOW
DATE MAY RESULT IN SPACE CANCELLATION OR REASSIGNMENT.

2. We understand that the show agreement shall be legally binding
between ENGAGED ONSLOW™ and the vendor only upon acceptance by
ENGAGED ONSLOW™. We also understand that any changes in the
information in this
agreement must be made in writing. Vendors shall be bound-by and
agree-to the rules and regulations set forth by ENGAGED ONSLOW™ and
JACKSONVILLE COMMONS RECREATION COMPLEX and that, if necessary,
additional rules and regulations may be established by either ENGAGED
ONSLOW™ and JACKSONVILLE COMMONS RECREATION COMPLEX.

3. You cannot sublease your booth. Only vendors that are on the vendor
registration form (either online or in print) can occupy the space. Vendors
must advertise and present at the Expo only goods dealt by them in
regular course of business.

4. You must stay within the booth boundaries and cannot stand or hand
out material in the aisle.

5. You cannot attend the show and hand out cards to attendees without
contracting and paying for space in the show. If you see anyone doing
this, please report it to the vendor check-in ASAP.

6. NO OPEN FLAMES ARE PERMITTED, with the exception of butane
canisters.

7. For DJs, awareness of your music level and how it is affecting the
vendors around you is critical. No use of confetti cannons, fog machines,
or moving lights.

8. Caterers or other vendors who are serving food or drink or any samples
must obey the Health Department rules. The Health Department will come
and check for the appropriate supplies, and can shut you down.

9. It is expressly understood and agreed by the vendor that he or she will
make no claim of any kind against ENGAGED ONSLOW™ or JACKSONVILLE
COMMONS RECREATION COMPLEX for any loss, damage, theft or
destruction of goods, nor for any injury that may occur to him/herself or
his/her employees while in the show facility, nor for any damage of any
nature or character whatsoever. The vendor shall be solely responsible to
its own agents and employees and to all third persons, including invitees
and the public on all claims, liabilities, actions, costs, damages and
expenses arising out of or relating to the custody, possession, operation,
maintenance or control of said leased space or booth, for negligence or
otherwise relating thereto, and such claims as may be asserted against it.
The vendor will keep in effect Liability Insurance.

10. If for any reason ENGAGED ONSLOW™ determines that the location of a
vendor’s booth at the show should be changed, moved or the dates of the
show changed or postponed, no refund will be made but shall assign the
vendor, in lieu of the original space, such other space as deems
appropriate, and the vendor agrees to use such space under the same
Rules and Regulations. ENGAGED ONSLOW™ shall not be financially liable
or otherwise obligated in the event the show is canceled, change of dates,
postponed or relocated, except as provided
herein.

HELPFUL TIPS
Rally the Troops

1.Assemble a Show Special/Package Deal, offer expo-only pricing and
deals if they book today!

2.Prepare 3-6 engaging questions before the show to ask expo attendees
about their needs.

3.Having a pre-expo meeting with your team to eliminate scheduling or
product questions of miscommunication.

4.Don’t forget to discuss cell phone use and dress code.
5.Create a BUZZ online. Use Twitter, LinkedIn, Instagram, Facebook… etc.

#EngagedOnslow
6.Post flyers in your retail location and send out an e- blast!

Preparing your exhibit
7.Each booth has electricity. Be sure to bring a surge protector for your

laptop.
8. If your booth has carpeting, we do not have a vacuum available.
9.Appeal the five senses! Look, touch, smell, sound, and taste. How about

some greenery or fresh flowers? Try to break the grid, lay out your
booth on an angle.

10.Be prepared with brochures, cards, water bottles, Advil, etc. You may
store these in a small cooler under the skirted table.

11.Have and “Everything Box.” Pens, stapler, tape, paper clips, scissors,
Velcro, name tags, paper, business cards, extra sign-up sheets…etc.

12.How can you make your booth interactive? What about a quiz or
game on a computer, a contest draw, or a scheduled demonstration?
Freebies and giveaways can increase traffic to your booth.
Day of the Expo

• Remember the 80/20 Rule… Listen 80%- Talk 20%.
Those who listen are the most successful.
• Create the right first impression friendly greeting, open
body language, and a smile!
• Do not be afraid to use the lulls in traffic to network with
other vendors.
• Most importantly: SMILE and ENGAGE! We look forward
to having you at Engaged OnslowTM!
• Your display should represent key information:
1. Why are your services better or unique?
2. Why do brides choose you?
3. Give the attendees a reason to stop at your booth
• Everyone working your booth should know what
key information or impression he or she must give to
everyone who stops by your booth.


